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BUSINESS DEVELOPMENT / SALES ACCOUNT INTERN 

Location: Our  The Hague Office  -Start: Direct   -Duration: Flexible 

Ndassie Solar is currently looking for bright, ambitious people who want to contribute to  development of a 

new Company in the field of marketing, sales and social media while learn about social and environmental 

business in the way to ensure that the post is beneficial to both the intern and Ndassie Solar.  
 

The Business Development & Sales Account Internship at Ndassie Solar offers a unique           

opportunity to work with a small organization that offers entrepreneurial opportunities of bringing 

light to families without electricity while improve their quality of life, protect the environment and 

move green technology to the world’s most remote population.  

Your responsibilities:Your responsibilities:  

As part of the Marketing Department, the Business Development Intern will participate in team strategic       

discussions, provide research on potential clients and be comfortable talking to them and close deals.  

Optionally, you can work on a wide range of activities including;  

 shaping the marketing strategy and promotion campaigns  

 Researching and  identifying potential partnerships  

 Reaching out to current partners and developing new opportunities 

 Prepare periodic reports on screening, tracking, and monitoring clients and prospects 

If you believe that’s your next challenge and you are ready to contribute for a better world! 

Send your motivation letter and CV to hr@ndassie.com   including: 

 How much time you would be able to commit each week 

 What days and for how long you are available (minimum requirement: 3 months) 

This position will remain open until filled. 

RemunerationRemuneration  

This is an unpaid internship position. However we don’t pay a salary, we do provide expenses reimbursement 

and help the students to get academic credits when possible. We have provided over 50 internships over the 

past years for students from US, Europe, Asia and Africa. We work with many famous universities, High 

schools, Professionals institutions within various programs.  

 

As a company expanding globally, there is the potential for employment at a future date ; therefore, 

interns will be strongly considered for full  time positions after completing internship.  

QualificationsQualifications  

The ideal candidate for the Business Development & Sales Account Internship will possess:  

 A background in business 

 Ability to work independently and capable of taking initiative on specific projects  

 Excellent research skills 

 Strong written and verbal communications skills  

 Passion and interest in the environmental, social, and economic dimensions of sustainability  
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